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There was a time when any dentist who was thorough in
new patient exams, and competent in producing quality
dentistry, could just about be assured of a successful prac-
tice. Times have changed and dentists who are really thriv-
ing are doing some things you need to know about.

Today, being in the top 10% of dental practices has
more advantages than ever.  And there are some new ways
to help you get there…and stay there. The problem is that
most dentists don’t have the time or the resources to sort
through all the great ideas that are available to find specific
answers to their very individualistic needs. During the past
two years we've been on a special mission to learn where
our Dawson alumni need help. Then, with a lot of excellent
feedback we have been on an intensive search for effective
ways to improve each and every practice routine.

Through interviews, office visits and surveys we have
pretty well pinned down the specific areas where our 
alumni tell us they could use some help. You won’t feel
alone when you find out how consistently the same needs
are expressed over and over. We think you’ll be excited
about how many new and innovative ways there are for 
really improving any and every part of your practice. We
want to share the very best information we could find, pre-
sented by the best clinicians, at what we think will be the
most significantly helpful meeting you’ve ever attended. It
will be a meeting you cannot afford to miss because every
part of every session will be targeted specifically to help you
improve your practice where you told us it is most needed.
I’ve never been so enthusiastic about any meeting and I’d
like you to join us for…

The Dawson Alumni Spring Break 
at Disney World…April 24, 25, 26, 2003.

Let me tell you why we’re so excited about this meeting by
explaining how its format was developed. It is based on the 
following analysis of the most successful dental practices:

New thinking on putting your practice in the top 10%
Peter E. Dawson, DDS
Director, Dawson Center for Advanced Dental Study

For information about Dr. Dawson’s
seminars, to register for any of these
courses, or if you would like to add
someone to our mailing list, contact: 
Center for Advanced Dental Studies 
111 Second Avenue, NE
Suite 1109
St. Petersburg, FL 33701
(800) 952-2178
(727) 823-7047
Fax: (727) 821-0482
www.dawsoncenter.com

Unless indicated otherwise, all classes are held at the Dawson
Center for Advanced Dental Study.

Seminar One - The 10 “Must Know” Factors 
About Occlusion & the TMJ
TRADEWINDS RESORT, St. Pete Beach, FL

FEBRUARY 13-15, 2003
MAY 1-3, 2003
OCTOBER 9-11, 2003

Seminar Two - How to Apply the Essential
Elements for a Highly Effective Restorative
Practice
TRADEWINDS RESORT, St. Pete Beach, FL

NOVEMBER 7-9, 2002
MARCH 6-8, 2003
NOVEMBER 6-8, 2003

Seminar Three - Advanced Problem Solving
OCT 28-30, 2002 TRADEWINDS RESORT, St. Pete Beach, FL
MAR 17-19, 2003 RENAISSANCE VINOY, St. Petersburg, FL
OCT 27-29, 2003 RENAISSANCE VINOY, St. Petersburg, FL

Application One - Diagnosis & Treatment 
of Masticatory System Problems
OCTOBER 28-30, 2002 FULL
NOVEMBER 4-6, 2002 FULL
NOVEMBER 18-20, 2002 FULL
DECEMBER 2-4, 2002 FULL
JANUARY 6-8, 2003
JANUARY 20-22, 2003
FEBRUARY 10-12, 2003
MARCH 3-5, 2003
APRIL 7-9, 2003
MAY 5-7, 2003
JUNE 9-11, 2003
SEPTEMBER 8-10, 2003
SEPTEMBER 29-OCTOBER 1, 2003
OCTOBER 13-15, 2003
NOVEMBER 3-5, 2003
DECEMBER 1-3, 2003

Application Two - Equilibration: Diagnosis &
Treatment of Occlusal Problems
OCTOBER 16-18, 2002 FULL
OCTOBER 21-23, 2002 FULL
NOVEMBER 13-15, 2002 FULL
JANUARY 15-17, 2003
FEBRUARY 19-21, 2003
MARCH 12-14, 2003
APRIL 2-4, 2003
MAY 14-16, 2003
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We have come to realize that almost every problem and
every lack of desired improvement in every dental practice
is, in some way, the result of some set of basic fundamen-
tals not being completely understood.

It doesn’t matter whether your concern is training your team,
occlusal treatment, anterior esthetics, marketing your practice, get-
ting patients to accept treatment plans, or making a profit…there
will always be a set of basic fundamentals that can tell you how to
do it successfully. And if you have any doubts about your own skill
levels or your natural  talent,
what you need to
know is this:

You just have
to know which basics
must be mastered.  As each
set of basic fundamentals are understood, improved skill levels
naturally follow. This equation follows through at every level of
practice. Let me give you an example:  Before you understood the
basics of centric relation (what it is, how to find it, how to verify
it) think of how much time was wasted on any procedure related
to occlusion.  When the basic fundamentals of occlusal harmony
were understood, just notice how your skills improved in diag-
nosing and treating problems that previously may not have even
been observed. This concept of understanding the basics applies
to everything you do in your practice, from your front desk
through to your laboratory. And it is the guiding format in how we
are structuring your Alumni meeting in April.

Now let’s look at where you told us you could use help, and
you’ll see how every presentation at the Alumni meeting has been
structured to respond to your needs and will produce dividends
for the rest of your practice life.

Continued inside

Featured Products

For more information about these products, 
or to place an order, call

1-800-828-7626

The MiniSTAR® makes fabricat-
ing precision splints and other
appliances quick and easy. This
positive pressure thermal-form-
ing machine uses a combination
of 45 psi and the heated side of the
material being formed over the model
to provide flawless adaptation.

A rapid, accurate auscultation
instrument specifically for the
detection, analysis, and evaluation
of Temporomandibular Joint
Dysfunction. Doppler includes
4MHZ transducer, gel, carrying
case and manual.

Great Lakes TMJ Doppler™

Dawson SeminarUpdateA  p u b l i c a t i o n  o f  G r e a t  L a k e s  P r o s t h o d o n t i c s
A  D i v i s i o n  o f  G r e a t  L a k e s  O r t h o d o n t i c s ,  L t d .
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You don’t have to be “a natural”

to master the basics.

Great Lakes MiniSTAR®

JUNE 18-20, 2003
SEPTEMBER 24-26, 2003
OCTOBER 22-24, 2003
NOVEMBER 12-14, 2003

Case Presentation Workshop -
Helping Patients Say “YES!”
JANUARY 23-25, 2003
MAY 8-10, 2003
OCTOBER 30-NOVEMBER 1, 2003

From Prep to Placement: 
Advanced Restorative Concepts &
Procedures
MAY 19-21, 2003
SEPTEMBER 15-17, 2003
OCTOBER 6-8, 2003

The New Patient Examination
The Key to Implementing Comprehensive
Dentistry
JANUARY 29-31, 2003
JUNE 2-4, 2003
NOVEMBER 17-19, 2003

Occlusal Splint Therapy - Clinical
Applications
MARCH 10-11, 2003
JUNE 16-17, 2003
SEPTEMBER 22-23, 2003
OCTOBER 20-21, 2003
NOVEMBER 10-11, 2003

Periodontal Answers to Everyday
Restorative Dilemmas
MARCH 27-29, 2003
NOVEMBER 20-22, 2003

Putting It All Together - Treatment
Planning for the Comprehensive Practice
MARCH 17-19, 2003
OCTOBER 27-29, 2003

Technician One - What Every Technician
Should Know About Occlusion & Function
MARCH 6-7, 2003
OCTOBER 9-10, 2003

-Continued on back cover

Technician Two -
Restoring the Anterior Teeth
JUNE 5-7, 2003
Mid-Atlantic Center for Advanced Dental 
Study, Virginia Beach, VA

Piper Level One: TMJ
Diagnostics & Basic
Management
MARCH 13-15, 2003
HAMPTON INN, St. Petersburg, FL

MAY 15-17, 2003
PIPER CLINIC,  St. Petersburg, FL

NOVEMBER 13-15, 2003
PIPER CLINIC,  St. Petersburg, FL

Piper Level Two: Core Therapy
for Intermediate to 
Advanced TMD
NOVEMBER 21-23, 2002 FULL
FEBRUARY 6-8, 2003
APRIL 10-12, 2003

SEPTEMBER 18-20, 2003
PIPER CLINIC,  St. Petersburg, FL

OCTOBER 2-4, 2003
PIPER CLINIC,  St. Petersburg, FL

Piper Level Three: TMD
Advanced Considerations
NOVEMBER 7-9, 2002 FULL
JUNE 5-7, 2003
PIPER CLINIC,  St. Petersburg, FL
DECEMBER 4-6, 2003
PIPER CLINIC,  St. Petersburg, FL

Dawson   SeminarSchedule

For additional information or to register for any of these courses, contact:

Seattle Institute for Advanced Dental Education
600 Broadway, Suite 490, Seattle WA 98122
(888) 575-0370   (206) 322-0370   Fax: (206) 328-5447
www.seattleinstitute.com

-Continued from inside

Dr. Frank Spear
Courses & Seminars

SEMINAR SERIES
“The Practice of Excellence”

Frank Spear, DDS, MSD
Las Vegas Dec 11-13, 2003
(The Luxor Resort)

Esthetic Techniques & Materials
Frank Spear, DDS, MSD
Las Vegas Dec 5-7, 2002
(The Luxor Resort)

Seattle/Orlando Seminars:
Frank Spear, DDS, MSD

Occlusion in Clinical Practice
Seattle Jan 30-Feb 1, 2003
(Bellevue Hyatt Regency)

Orlando May 1-3, 2003
(Walt Disney World Contemporary Resort)

State of the Art Esthetics
Seattle Nov 14-16, 2002
(Bellevue Hyatt Regency)

Orlando Jan 9-11, 2003
(Walt Disney World Contemporary Resort)

Advanced Esthetic & Restorative Management
Orlando Nov 21-23, 2002
(Walt Disney World Contemporary Resort) 

Seattle Apr 10-12, 2003
(Bellevue Hyatt Regency)

Esthetic Techniques & Materials
Seattle Sept 18-20, 2003
(Bellevue Hyatt Regency)

Orlando May 27-29, 2003
(Walt Disney World Contemporary Resort) 

The Exceptional Specialty Network
Frank Spear, DDS, MSD
Vince Kokich, DDS, MSD
David Mathews, DDS, PS

Seattle May 22-24, 2003
(Elliot Grand Hyatt)

CLINICAL WORKSHOP COURSES
Held at the Seattle Institute for Advanced Dental 
Education. Attendance is limited.

Diagnosis & Treatment Planning:
Facially Generated Treatment Planning
Frank Spear, DDS, MSD

Feb 5-7, 2003 May 28-30, 2003
Feb 10-12, 2003 Sept 29-Oct 1, 2003
Mar 12-14, 2003 Oct 29-30, 2003

Occlusion in Clinical Practice
Frank Spear, DDS, MSD

Mar 5-7, 2003 May 14-16, 2003
Apr 2-4, 2003 Aug 27-29, 2003

Advanced Occlusion in Clinical Practice
Frank Spear, DDS, MSD

Nov 6-8, 2002 Sept 24-26, 2003
Mar 12-19, 2003 Nov 12-14, 2003

Mastery Level Treatment Planning &
Case Presentation
Frank Spear, DDS, MSD

Jan 22-24, 2003



ÒÒYou told us you wanted 
more information on partial and 

full denture design and fabrication,
and you also told us you 

wanted to know more about 
new presentation 

technologies.

Have we got a great surprise for you!  WeÕve found the most logical, most 
knowledgeable, and most innovative, true expert on the business side of dentistry

IÕve ever met.  Rick Willifordis an MBA, a CPA and a CFP (Certified Financial
Planner).  But here is what makes Rick so unusual.  He has been a CPA exclusively for

dental practices for over 27 years.  Doctors in some of the most profitable, and best run dental practices I
know about tell me that their association with Rick has changed their lives.  What you are going to find out is
that not knowing the information Rick teaches has probably been costing you more than you can believe. He
has an amazing knack for helping you understand the basic fundamentals and he has the best analysis system
IÕve seen for monitoring everything from expenses to productivity, to the effectiveness of you, your team and
your total practice organization. He can show you how your fees compare with those in your zip code and
whether youÕre earning the income youÕre entitled to.  Now on top of all this information, Rick is a funny,
tremendously entertaining guy.  My guess is that by the time you leave this meeting youÕll have a new friend who
will play a significant role in your future.

Ò
ÓÓ

ÒYou told us you needed help 
in determining fees and managing

your practice at the optimum 
level of profitability.

ÓÓ

ÒÒ
ÓÓ

Now, one final thing: 
You told us that youÕd like 

to have a good time when you 
come and youÕd like to be able to 

chat with the clinicians 
and each other.

ÒÒ
ÓÓ

You told us that youÕve 
learned a tremendous amount 

of clinical dentistry through your 
studies here at the Dawson CenterÉ

but you need help in attracting 
target market patients to 

your practice.

Ò
ÓÓ

ÒYou told us you needed help
in getting your patients to 
accept the treatment you 

recommend. ÒÒ




